6 THINGS EVERY
GREAT SPEAKER
DOES
DIFFERENTLY —
BEFORE THEY
EVER STEP ON
STAGE
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REHEARSE EMOTIONS, NOT
SCRIPTS

Average speakers memorize
lines.

Creat speakers rehearse
emotions.

Example: Steve Jobs
practiced his tone and pauses

— not just slides.

People remember how you
make them feel, not what you

said.
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VISUALIZE CONNECTION, NOT
PERFORMANCE

They don't picture an audience
judging them — they imagine
them listening.

- Example: One client
imagined chatting with a
friend over coffee before her
town hall meeting— her tone
instantly warmed.

When you visualize connection,
your brain relaxes and your
confidence rises.
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GROUND BEFORE SPOTLIGHT

Every great speaker has a
ritual.

A deep breath. A grounding
line: “/ belong here.”

- Example: A manager |

coached repeats this quietly
before meetings — it steadies
his voice every time.

Rituals shift you from anxiety to
awareness.
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TRAIN FOR CHAOS, NOT CALM

They practice with distractions
— noise, Interruptions, tech
glitches.

- Example: |l once asked a
client to rehearse while
people deliberately
interrupted him.

When the mic failed on stage,
he didn't panic.

Confidence = composure
under chaos.
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MASTER THE FIRST 10 SECONDS

Creat speakers design their
openings — they don't
prepare It just before the
show.

- Example: One leader
began with: “Ever felt
confident until you opened
your mouth?”

The room laughed — and
leaned In.

Those 10 seconds decide
attention. Craft them.
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SPEAK T0 ONE, NOT MANY

Even in front of 1,000 people
— they speak to one heart.

- Example: Obama often
locked eyes with one
person — and everyone felt
spoken to.

Don't address a crowd.

Connect with a human.
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Most people prepare
content.

Creat speakers prepare
cCOoNsclousness.

When they walk up, the

mic amplifies more than
their voice — it amplifies
their state of mind.
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Confidence doesn't start
when you speak — It starts
IN how you prepare.

““Want to feel calm and
magnetic before every
presentation?

Comment CONFIDENT or
DM to learn my Speaker’s
Inner Game Framework.
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FOUND THIS
HELPFUL?

"2 Share this with a colleague who who
needs to speak up.

- Follow S. Venkattesh Prasanna
gdsimple, powerful tips on:

Communication | Leadership | Career
Growth




