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How to Win Friends and
Influence People

by Dale Garnegie

Human psychology is the foundation of everything.

Carnegie taught me that influence isn't about being

the smartest person in the room. It's about making
others feel like they are.
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For Consistent Growth

Tiny Changes,
Remarkable Results
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James Clear

Atomic Habits
by James Clear

Systems beat goals every time. Success isn't about
one big breakthrough. It's about small, consistent
actions that compound over time and create
unstoppable momentum.
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For Strategic Mindset

Think and Grow Rich
by Napoleon Hill

Success starts in your mind, but it's built through

action. The mastermind principle isn't just theory:.

It's how real wealth gets created through collective
thinking and shared vision.
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For Understanding People

REVISED EDITION

ROBERT B. CIALDINI, PH.D.

—

Influence: The Psychology of
Persuasion
by Robert Gialdini

This book changed how I approach every
interaction. When you know what drives people's
decisions, you can create genuine value instead of
just pushing your agenda.
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For Memorable Communication

Made to Stick: Why Some Ideas
survive and Others Die
by Chip and Dan Heath

Your message 1s only as good as its delivery. When
you understand how to make ideas stick, you create
lasting impact instead of forgettable conversations.
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For Quality Relationships
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Quality beats quantity in every relationship you
build. Real connections are built on mutual value,
not transactions, and this approach creates
partnerships that actually last.
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For Strategic Giving

ADAM GRANT

Give and Take: A Revolutionary
Approach to Success
by Adam Grant

Reciprocity is everything, but it has to be strategic.
Strategic givers finish first by building systems that
support them back when it matters most.
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For Honest Communication

THE INTERNATIONAL BESTSELLER

"WILL HELP YOU INSPIRE TEAMS TO
DO THE BEST WORK OF THEIR LIVES’
SHERYL SANDBERG

RADICAL
CANDOR

HOW TO GET WHAT
YOU WANT BY SAYING
WHAT YOU MEAN

RIM SCOTT

Radical Candor: How to Get illhat You
Want by Saying What You Mean
by Kim Scott

Honest communication is the foundation of trust.
When you learn how to have difficult conversations
the right way, you strengthen relationships instead

of destroying them.
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3 Reposf to reach others * [J Save for later

Subscribe to my newsletter,
Network to Net Worth, for more

critical life advice.




